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Brownlee & Associates are pleased to announce that we have been able to engage with 

one of the world’s leading experts in the practical application of psychology to 

optimise persuasion and communications.    Dr. Bruce Hilliard will be conducting 

Speaking on the Spot workshops in Europe during September and October 2016. 
 

Who should attend?  

This workshop has been developed to help people 

in positions of power, who have to do interviews, 

and speeches that make a difference.    

Therefore, it has been specifically designed to 

support all leaders, and in particular politicians 

who need to convince others. 

What will you learn? 

You will learn how to: 

 readily apply fundamental psychology, to persuade 

people more effectively; 

 structure your responses to questions, so they are most persuasive and believable; 

 rapidly develop complex speeches and submissions, so your message is highly 

understandable, and memorable; 

 use the right words to profoundly affect others, and the way they perceive your 

meaning; and 

 deliver your message using advanced verbal and non-verbal communication, so 

people are more likely to be influenced by what you have to say. 

Why is this workshop different from others? 

There are numerous workshops that claim to help politicians communicate more 

effectively.   However, this workshop is unique, because the information you will be 

given is based on more than 30 years of detailed research into how the human brain 

really works.   These techniques have also been honed over many years of practical 

application, so they are easy-to-use, and truly work in the real-world. 
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What does the Workshop Deliver? 
Although this workshop explains complex psychological processes, the content is 

delivered in a way that makes it readily understandable and straightforward.  Most 

importantly, the workshops focus on real-world issues, and participants learn how to 

use these powerful techniques through a range of interesting practical exercises. 

The Workshop Outline 
Time Session/Event/Coverage 

8:45AM Preliminaries & Registration 

9:00AM Commence Session 1 (Includes descriptions of the advanced Four Step process for handling 
tricky questions, and explains how to Bound complex messages through effective 
psychological profiling of constituents and stakeholders) 

11:05AM Break 

11:25AM Commence Session 2 (Demonstrates how to develop highly effective messages, by utilising 
the advanced Cognitive Templates, which align your message to the way people think) 

1:00PM Lunch 

2:00PM Commence Session 3 (Finishes explaining and applying the advanced Cognitive Templating 
processes) 

2:40PM Commence Session 4 (Shows you how to use Non Verbal Communication while speaking, 
to make your delivery more believable and understandable) 

3:40PM Break 

3:55PM Commence Session 5 (Explains how to manage the words you use, and the way you say 
them, so you can be most persuasive) 

5:15PM Break 

5:25PM Commence Session 6 (This final session ties all the techniques together through the last of 
the really useful practical exercises) 

6:30PM Finish 
 

 

About Dr. Hilliard 
Bruce Hilliard, PhD, MBA, originally commenced his research into the field of 

teaching in 1983.   His initial objective was to develop an integrated approach that 

would enhance teaching methods.   To achieve this aim, he combined extensive 

research in psychology related fields (e.g. cognitive science, psychophysics, 

biopsychology, neuroscience, etc.).   In 1996 he was asked to apply his practical 

psychology-based frameworks to assist managers and executives who needed to 

persuade people.    

It quickly became apparent that the methods he had developed were universally 

applicable to all forms of communication.   In particular, the techniques allowed 

leaders to be much more persuasive.   Over the following years Dr. Hilliard has further 

developed this advanced methodology, to make it even more effective and usable.     
 

For More Information 
For more information on current sessions, or to organise additional workshops, please 

contact Mr. Ian Brownlee by: 

 Phone: (+34) 91.526.2505; or 

 Email: seminarios@Brownlee-associates.com   
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